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The Wireless Source Adds VP of Business Development

Bloomfield Hills, MI , July 12, 2005: The Wireless Source would like to welcome aboard
Tim Vranizan as the Vice President of Business Development. Mr. Vranizan will assist
network operators to plan, implement and manage recycling and collection programs as
well as support their needs for high quality remanufactured wireless handsets.

Mr. Vranizan was previously the President of Unified Communications, Inc. a Portland,
OR based wireless accessory and service provider. Prior to Unified, Tim was the
Executive Vice President of NW Communications a Portland based MVNO.

“We're excited to have Tim joining the team. He brings a wealth of wireless experience
to the plate. The carriers are critical to the success of our organization and we have
made a commitment to them by bringing on a key individual to focus on their specific
needs,” states Bob Sullivan President and CEO of The Wireless Source.

Tim will be working from the newly opened west coast office of The Wireless Source
located in Sherwood, Oregon. With an added west coast office The Wireless Source is
now available to its customer from 8:00AM to 8:00PM Eastern time. Tim may be
reached directly at 971-327-8866 or by email TimV@twsmaill.com.

The Wireless Source is a global distributor of New, Used, and Remanufactured wireless
phones. Since 1995, we have provided wireless operators, manufacturers, and
distributors with high quality, less expensive products and services to meet the growing
international demand for wireless phones.

TWS is a leading service provider in the collection of used and retired handsets. TWS
services are designed to manage all logistical, environmental and remarketing of its
clients used handsets. Providing collection materials, managing the reverse logistics
functions including, transportation, receipt, processing, reporting, remanufacturing, and
remarketing creates a closed loop turn-key solution. TWS programs include purchasing
the material outright or alternatively consigning the material and TWS is commissioned



on each unit remarketed. Most consignment programs are implemented as profit share
program, optimizing the assets for all parties.

High Quality, Less Expensive, Guaranteed!



